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Fact Sheet 
Using Real Estate and Equipment 

Equity for Working Capital 

When a business has substantial equity in 
real estate and equipment assets, but has 
had a catastrophic event or history of oper-
ating losses, it can often refinance its hard 
assets to provide debt restructuring and 
additional working capital. This type of 
asset finance is sometimes referred to as 
“hard money lending.”  
 
Leveraging hard assets for a short period 
(2-7 years), will often provide needed debt 
restructuring. When a lease is used to refi-
nance equipment, it is known as a “sale/
leaseback.” Typically lenders working with 
real estate will loan 50-65% loan to value 
(LTV). Equipment can often be financed 
with a higher LTV. 
 
As with other forms of financing we spe-
cialize in, it is common to provide several 
types of loans to optimize cash resources 
while reducing risk and monthly payments. 

Our real estate refinancing net-
work will work with loans from 

$100,000 to $20 million +. 
 

Equipment refinancing and sale / 
leaseback sources will refinance 
equipment with fair market val-
ues between $75,000 and $50 

million. 

Typical Uses of Cash Obtained by Refinanc-
ing Real Estate and/or Equipment 

♦ Refinance existing debt to reduce monthly 
debt repayment 

♦ Buyout a partner or acquire a competitor 
♦ Replenish cash after business catastrophe 

or significant losses 
♦ Pay IRS and other tax obligations 
♦ Have working capital for large new  

opportunity 
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